





6. Likewise, the second category of material, relating to strategic

P! i H2. is obviously also directly material to the

ongoing business of SCH. These trial exhibits include a thorough

Competitor/Market Share analyéis, several reports of SCH’s
Marketing and Strategic Planning Committee to the SCH Board of
Directors and also a memorandum prepared by counselk outlining
strategies for a presentation to the Illinois Health Facilities
Planning Board, which was considering the request of SCH to
perform open heart surgery.’

7. As was the case with the managed care materials referenced above,

these strategic planning materials have understandably been kept

) _ confidential hv SCH. as any public disclosure of these studies and







CERTIFICATE OF SERVICE

This is to certify that a copy of the foregoing documents was served on counsel for the
respondents by electronic mail and first class mail delivery:

Michael L. Sibarium, Esq.
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Duane M. Kelly, Esq.
David Dahlquist, Esq.
Winston & Strawn, LLP
35 West Wacker Drive
Chicago, IL 60601-9703

Jeff Dahnke, Esq.
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Washington. D.C. 20580

and delivery of two copies to:

The Honorable Stephen J. McGuire
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