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Yowr invitation presented a real challenge to me. As
a member of a regulatory agency, I wondered how I could say
anything that would excite your interest and at the same
time correctly reflect my policles.

As a matter of fact, I think you're going to agree with
much that I shall say. In essence I'm golng to tell you
shpt thlnF . insnzence falos.dre. ftohha thrashnid nf an
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unparalleled increase.

First, however, I would like to answer one question
which I suspect is in your minds. Undoubtedly you want to
Jmow how I fit into the Federal Trade Commission's recent
. gativity in tha f4nld af,henlth, andadani dant _insunanas

The Commission's complaints against 41 companies selling
health and accldent insurance already had been issued when
L hecama_a Copmisalaner in Noygmber 1956, __The Commission —
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efforts made by your industry in extending the protective
reach of this form of disability coverage. Just a week
ago the insurer of my Bar Association Group sent us a 12-
year summary of the increased benefits which have been
extended under that policy. No additional premium was
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for losses from accidental injury and sickness. The total
national loss from such causes last year was $12 billion,
indicating that a vast area of risk remains to be explored
by the underwriter. Furthermore, the enthusiastic accept-
ance by the public of this type of coverage promises a
willingness to travel this area with you.

I said at the outset that sales of health and accident
1naurance_are at_the f threshold ot_gn_nnn 1 1nnraasq,
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